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Eight Months’ Total Is 1,527,128, As 
2,111,443 in 1930 Period; Several 
Makes Gain 


Against 


EW YORK, Sept. 30.—With complete returns on August, 
1931, passenger car sales, as shown in the table on 
pages 4 and 5 of this issue, we find that the total for the 
month is 155,707 vehicle units, which compares with 203,643 
for August, 1930. This is a drop of somewhat over 23 per 
cent. In the first eight months of 1931 the sales totaled 
1,527,128 against 2,111,443 last year. July, 1931, showed a 
sales total of 194,291, the August decline being somewhat 
over 19 per cent., just about in line with what would be 
expected as a matter of seasonal slackening. 

- —— ——* It is definitely encouraging to 
find several manufacturers in the 
list who have actually exceeded 
their sales totals for August, 1930, 
and a number of others who, while 
slightly below last year’s level, have 
still made an excellent showing. 

Auburn continues to show re- 
markable gains, with a total of 2,339 
sales this August, as compared with 
689 in the same month last year. 
Plymouth sold 19,134 units in Au- 
gust, 1931, as against 6,836 in that 


month. @.year a truly remark- 
able bchitverient: Soto regis- 
tered 2,714 this August, against 2,432 
last year; Dodge had 4,203 this 
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NEW CAR SALES 
HOLDING UP WELL 
IN WAYNE COUNTY 


Detroit, Sept. 30.—Registrations of 
new passenger cars in Wayne county 
for first twenty-two days in Septem- 

_ber totaled 2,145 cars. No compari-. 

son is available for like period in 
previous month, but total registra- 
tions in August were 2,678 cars. 

Ford already has passed its Au- 
gust total of 550 cars, with registra- 
tions of 599 in the twenty-two days. 
This is a lead of 237 units over the 
362 cars registered by Chevrolet and 
128 cars over the Plymouth total 
of 471. 

Ford accounted for 28 per cent. 


(Continued on Page 2) 


With 203,643 Last Year| * 


261 COMPANIES DRAW SPACE 
FOR M.E. A-N. $. P. A. SHOW 


First Copy 
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FEDERAL TRUCK 
NAMES  GLASSON, 
PARKER TO STAFF 


Detroit, Sept. 30.—In line with the 
expansive merchandising program 
currently launched by the Federal 
Motor Truck Company, the execu- 
tive sales personnel has likewise 
been increased. 

Henry Krohn, vice-president in 
charge of sales, announces the ap- 








Carl Parker R. F. Glasson 
pointment of Carl Parker and mn. F 
Glasson to the Federal merchandis- 
ing staff, Mr, Parker is supervisor 
‘of Federai branches, while Mr. Glas- 
son has charge of sales promotion 


activities. 
Mr. Parker for more than twenty 
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Twelve Point Recovery Program 
tlined by Barnes to A. E. R. A. 


Trust Laws, Tariff and 
rators to Meet in 


Chicago Next Year 


TLANTIC CITY, N. J., 


Sept. 30.—A definite program 


based on twelve specific actions aimed to bring about 


the recovery of prosperity in the United States was outlined 
last night before the fiftieth annual meeting of the American 
Electric Railway Association by Julius Barnes, chairman of 
the board of the United States Chamber of Commerce. The 
program would consider among other things a revision of the 


anti-trust laws, tax statutes and the tariff act. 








INDIANA SURVEY 
REVEALS INCREASE 
IN EMPLOYMENT 


Indianapolis, Ind., Sept. 30.—Some 
improvement in employment was re- 
vealed in a business and industrial 
survey of the state of Indiana for 
the week just ended. In several 
cases reports of better conditions 
eame from autometive manufactur- 
ing centers, especially in the eastern 
Indiana industrial section. 

At the Newcastle plant of the 
Chrysler Corporation it was reported 
that additional orders booked recent- 
ly had brought additional workmen 
to the night force. The Chrysler 
factory has been operating steadily 
since the announcement of the new 
Plymouth and the adoption of free 
wheeling for the Chrysler-built cars. 

Reports from the Muncie and An- 
derson districts made following po- 
litical surveys of those districts set 
forth the finding of improved con- 
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of the total of all makes in Wayne 
county during the first twenty-two 
days, Plymouth 21.9 per cent. and 
Chevrolet 16.9 per cent. 

Complete results on new passenger 
car registrations in the United 
States for August show a total of 
155,744, compared with 194,322 in 
July and 203,643 in August, 1930. 
This was a decrease of 19.8 per cent. 
from July and 23.5 per cent. from 
August, last year. 

During the first eight months this 


EW YORK, Sept. 30.—Reservations for space in the 


second joint trade show 
Association and the National 


be held in Atlantic City, N. J., December 7 to 12, indicate that 
two associations plans to make an aggressive drive for busi- 
ness during the coming months. 


With the largest display floor ever 
chartered for the show and with 
several months still to go before the 


ditions in those manufacturing cen- 
ters. It was said that investiga- 
tors found more persons employed 
than in the past, with relief organ- 
izations noting a decline in requests 
for assistance. 

Several] furniture, radio and cloth- 





of the Motor and Equipment 
Standard Parts Association to 





drawings held 1n Detroit recently, 
arrangements were completed for 


(Continued on Page 2) 


Criticizing the lack of general 
confidence in business enterprises 


throughout the nation, Mr. Barnes 
declared that the time has come 
when business men of the world 
must take determined action in de- 
fining sound courses under which 
a restored equilibrium of business 
may reflect into a restored welfare 
of whole peoples. 

To bring such a situation about, 
Mr. Barnes declared, France and 
Germany must earnestly and sin- 
cerely seek an accord by which the 
world shall have a political mora- 
torium. “The great productive ca- 
pacity of highly trained Germany 
needs overseas moneys to fill the 
credit vacuum ‘at home created by 
the war and by the early destruc- 
tion of some savings through cur- 
rency inflation,” he said. “France 
has by five years of admirably 
planned financial policies achieved 
dominant financial resources. Her 
aid is greatly needed by Germany.” 

The situation created in Great 
Britain by the action of the na- 
tional government in temporarily 
dropping the gold standard does not, 
in the opinion of the speaker, mean 
defeat. “Balanced budgets and na- 
tional economy will rebuild her 
financial position,” he declared. 
“The world relies, as always, on 
British financial experience and 
genius. The British will find a way 
to continue that service until new 


(Continued on Page 6) 


year new passenger car registrations exposition opens its doors, more than 


totaled 1,527,186, against 2,111,354 in| 80 per cent. of the available display 
like period year ago, a decrease of} space already has been contracted 





261 separate exhibits, practically all 
of which will be occupied by manu- 
facturers of accessories, service 


Vane Completes Tabulation 





27.7 per cent, 





Late News 


for by exhibitors. At the space| parts, shop equipment, sérvice tools, 
and supplies. These exhibits will 
take 60,000 square feet of the avail- 
able display space. 

Attendance at the show during 
the first three days will be limited 


to wholesalers who are members of 


ashes 














Boston, Mass., Sept. 30.—Committees on insurance and 
judiciary of the state Legislature will begin a series of hear- 
ings at the State House on recommended changes in the 
compulsory insurance law, beginning today. 

* a: aR 


New York, Sept. 30.—Iron Age, in its current issue, 
estimates steel production at 31 per cent. of capacity, as 
against 29 per cent. last week. 


* * # 

New York, Sept. 30.—Howard H. Cook has been elected 

secretary of the American [ron and Steel Institute, succeed- 

ing the late E. A. S. Clarke. Mr. Cook has been assistant 
secretary. 


* * aK 
Detroit, Sept. 30.—Phil S. Hanna, for many years head 
of the Wall Street Journal’s bureau here, on October 1 
becomes editor of the Chicago Journal of Commerce. 












the two sponsoring associations and 
to foreign distributors, while invited 
non-member wholesalers will visit 
the show on the last three days. By 
agreement between both associations 








HICAGO, Sept. 30.—The National 
Automobile Dealers’ Association, 
in its latest issue of N. A. D. A. Bul- 
letin, concludes publication of the 
tabulations made by its headquar- 
ters from the preliminary reports on 
distribution as issued by the United 
States Bureau of the Census for 
1929. 
“In this report,” writes C. A. Vane, 


admission rules have been liberalized | general manager, “are summarized 
to permit non-member wholesalers | the operations of automobile dealers 
who have attended not more than|/in twelve cities between 300,000 and 
any two of the last three annual |500,000 population, four cities be- 





shows to be present again this year. 

Following is the list of exhibitors 
and the spaces they will occupy: 

A. C. Spark Plug Company, 717 
718, 719; The Accuralite Company, 
720, 721; Accurate Parts Manufac- 
turing Company, 381, 382, 383, 384; 
Acme White Lead and Color Works. 
556, 557; L. W. Aff-Machine Com- 


(Continued on Page 6) 


tween 500,000 and 750,000 population, 
four cities between 750,000 and 1,000,- 
000 population, and five cities of 
more than 1,000,000 population. 

“In the 300,000 to 500,000 group, 
the average dealer had an average 
volume of $414,509. The highest 
average was reached at Newark, 
N. J., with $650,068. The lowest was 
at Jersey City N. J., $248,413. 

“The average wage paid was 








On Average Dealer Sales 


$1,715.85. The highest wage figure 
was Newark, N. J., $2,178.86, and the 
lowest $1,405.17 at New Orleans, La. 
On the average, one employee was 


supported for each $17,900 of vol- 
ume. Of the total income, an aver- 
age of 9.58 per cent. was paid out 
in salaries and wages. The highest 
wage payment per volume was in 
Jersey City, 12.24 per cent., and the 
lowest at Newark, 8.49 per cent. 
“In the £00,000 to 750,000 group, 
San Franciscc had the highest aver- 
age volume per dealer, $926,495, 
against an average for the class of 
$440,048. In the 750,000 to 1,000,000 
group, Boston had the highest aver- 
age volume per dealer, $826,216 
against. an average for the class of 
$469,895.. In the cities over 1,000,- 
000, New York (Borough of Man- 
hattan). had the highest average, 


(Continued on Page 2) 





COMPLETE AUGUST PASSENGER CAR REGISTRATIO 


SEE PAGES 4, 5 





Se 





Vane Completes 
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Tabulation 


On Average Dealer Sales 
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with $1,362,962, against an average 
for the group of $503,126. 

“Highest wage payments in these 
groups were noted in San Francisco, 
$2,033.36; Cleveland, O., $2,085.65, 
and New York (Manhattan bor- 
ough), $2,176.43. Lowest wage pay- 
ments were at Milwaukee, $1,647.58; 
Baltimore, Md., $1,609.93, and Phila- 
delphia, $1,784.20. 

“In the 500,000 to 750,000 group an 
average of 8.83 per cent. of the sales 
volume was paid out in salaries and 
wages. The highest percentage of 
wage payments to sales in this group 
was at Pittsburgh, Pa., i0.27_ per 
cent., and the lowest at San Fran- 
cisco, 8.23 per cent. 

“In the 750,000 to 1,000,000 group 
9.78 per cent. of the total income 
was paid out in wages. The highest 
in this group was St. Louis, with 
11.33 per cent., and the lowest Bos- 
ton, with 8.37 per cent. 

“In the cities of more than 
1,000,000 population an average of 
8.73 per cent. of the total income 
was consumed in wages. The low 


Rervios 


Hore FORT SHELBY'S 
patronage represents 
a myriad of people 
who make the Fort 
Shelby their home 
whenever they visit 
Detroit. No finer trib- 
ute could be paid any 
hotel; it is compelling 
proof of Fort Shelby’s 
ability to render the 
ultimate in service... 
efficiently and unob- 
trusively. 4 Its location 
in the heart of Detroit's 
shopping, theatre, fi- 
nancial, insurance and 
wholesale districts is a 
happy one... 900 
units . . . all with ser- 
vidor and private bath. 
Rooms as low as $3.00 
per day... suites 
$10.00 and upwards. 


Motorists are relieved 
of their avtomobiles 
at the door without 
service charge. Write 
for free road map, and 
your copy of “Aglow 
with Friendliness,” 
ovr wnique and 
foscinating magazine. 


wore HOPI 
She by 


E. J. BRADWELL, Manager 
DETROIT 
PAGLOW WITH FRIENDLINESS “ 


was at Los Angeles, where 7.69 per 
cent. was noted, and the high was 
in Brooklyn, 10.08 per cent. 

“In an early issue of the Bulletin 
we shall make a resume of auto- 
mobile dealer sales by groups for 
the entire United States.” 


INDIANA SURVEY 
REVEALS INCREASE - 
IN EMPLOYMENT 


(Continued from Page 1) 


ing plants in various quarters of 
the state were operating at new 
high levels, the survey reported, one 
apparel plant at Gary expecting to 
treble its force of 700 by the first 
of next year. 

At South Bend the report showed 
that demand for mechanical drafts- 
men and tool designers had become 
so great that it was necessary to 
employ men from other cities. Em- 
ployers of this type of workmen in- 
cluded the South Bend Tool and 
Die Company, which is working on 
a day and night schedule, and the 
Studebaker Corporation. 

At Portland, the Aircraft Corpor- 
ation of America, a new industry, 
was preparing to turn out its first 
plane this week. A large order for 
steel to be used in the Mississippi 
Bridge at New Orleans was booked 
by the American Bridge Company 
at Gary. In the Calumet steel] dis- 
trict official sentiment on recent 
wage cuts was more cheerful, ex- 
pressing the view that this move 
was always a sign of production, 
and that an early upturn was be- 
lieved on the way. Four cities of 
the state reported building gains. 


FAULKNER FINDS 
AUBURN BUSINESS 
GOOD IN THE EAST 


Auburn, Ind. Sept. 30.—R. H. 
Faulkner, president of the Auburn 
Automobile Company, following a 
trip through Eastern states, today 
expressed his optimism over the po- 
sition of Auburn and Cord dealers 
and distributors in the cities which 
he visited. 

“Strikingly evident,” he said, “is 
the fact that our dealer organization 
is moving along on an even keel and 
hysteria and nervousness are totally 
absent among them. None of them 
have had to resort to questionable 
sales methods or attempt to bolster 
up sales by giving excessively long 
trades with the resultant loss of 
revenue. 

“New car stocks are unusually low 
for this time of the year, averaging 
approximately two cars per dealer 
with used car stocks averaging two 
and a quarter cars valued at $380 
per car. 


R. L. BUTLER APPOINTED 
Los Angeles, Sept. 30.—Robert L. 
Butler has been appointed district 


sales manager for the Willys-Over- 
land Pacific Company. He will have 
headquarters in Los Angeles. 


FEDERAL TRUCK 
NAMES GLASSON, 
PARKER TO STAFF 


(Continued from Page 1) 


years was associated with the Reo} 
Motor Car Company of Lansing. | 
During his connection with that 
company he served as manager of 
the speed wagon division, manager 
of the bus department, branch 
manager and assistant sales man- 
ager. For a number of years he was 
also a member of the truck com- 
mittee of — National Automobile | 
Chamber Commerce. Mr. 
Parker’s constructive work in the 
past along merchandising lines will 
be continued in his new position. 

Mr. Glasson comes to Federal with 
a background of practical experi- 
ence gained over a period of more 
than twenty years in newspaper, ad- 
vertising and sales promotion work. 

Ten years of Mr. Glasson’s busi- 
ness career were spent in the news- 
paper field. For a number of years 
he was city editor of the Detroit 
Journal and later the Detroit Times. 
During the last twelve years he has 
been identified with the automotive 
industry, the last four years of 
which were spent with Dodge Broth- 
ers, where he served as director of 
sales development. He was also 
vice-president of a national auto- 
mobile service for dealers and man- 
ufacturers, and director of adver- 
tising for Gray. Motors. 


INDUSTRIAL GAIN 
REPORTED IN N. Y. 
AND PENN. AREA 


AMESTOWN, N. Y., Sept. 30.— 
Industrial activity in southwest- 
ern New York and northwestern 


Pennsylvania has recorded further 
upward strides during the past 
month and will enter the final 
quarter of the current year on work- 
ing schedules much greater than at 
a year ago this time. 

This is especially true with the 
metal working concerns and such 
firms as are engaged in the produc- 
tion of material for the automobile 
industry. Wood furniture plants in 
the district, as a whole, are operat- 
ing on standard basis of five days a 
week. Many of the metal plants 
here are working overtime in vari- 
ous departments. The outlook for 
the final quarter and the coming 
year is considered exceptionally 
bright. 

Leading factors in the automo- 
tive distribution field here view the 
return of the woodworking facto- 
ries, long the mainstay of industry 
in this area, as a most healthy sign 
of the return of business to nor- 
malcy. A year ago or so most of 
these units were operating on sched- 
ules of no more than three days a 
week. Some were shut down en- 
tirely. Low stocks of furniture in 
the various centers have resulted in 
an influx of new business which 
will keep the plants in operation on 
high working sheets well into the 
first quarter of 1932, restoring con- 
fidence on the part of employees, 
who will naturally loosen up and 
buy automobiles and equipment. 

Sales of new cars by legitimate 
dealers in this area during the 
month of September were approx- 
imately 10 per cent. greater than in 
the same month last year, 


August New Car Sales 
Total 155,707, 23% Off 


(Continued from 


year, as compared with 3,928 in the 
same month of 1930. Oldsmobile 
this August showed a sales record 
of 3,648 units, compared with 3.014 
a year ago. Pontiac titled 5,408, 
compared with 4,944 last August, 
and Willys-Overland had a sales 
total of 2,721, as against 2,136 last 
year. Here are seven manufactur- 
ers actually exceeding last August’s 
business. 

In addition there are several fac- 
tories which, though they did not 
exceed the total sales made in Au- 
gust, 1930, did make an excellent 
showing. The following brief table 


Page 1) 


shows the August sales records of 
some of the companies which made 
good showings, considering the sea- 
son and the conditions existing: 
Aug. 1931 Aug. 1930 
2,339 
44,058 
4,521 
2,714 
- 4,203 
38,835 
3,855 
3,648 
19,134 
5,408 


Chevrolet 
Chrysler .... 
De Soto 
Dodge ... 
Ford 

Nash . saaneed 
Oldsmobile ecccece 
Plymouth . 
Pontiac ... 


4,944 
2,136 


SPARKS from JJETROIT 


O. T. Kruesser Leaves 
Detroit 
o* * * 
Production Meeting Murmurs 
ok *k ok 
Road Tests for Hudson-Essex 
Ed oe + 


Earl! Kiser 
“k * * 


Chris Sinsabaugh—Detroit Editor 


N the eve of the production meeting of the S. A. E., 
scheduled for this city next week, comes the announce- 
ment of changes in the personnel of the officials of the 
Detroit section of that august body, caused by the retirement 
of O. T. Kruesser, chairman of the section. 

Kruesser goes from Fisher Body to become director of 
the Museum of Science and Industry in Chicago, which has 
caused a general shuffling of the cards in the section. Alex 
Taub now steps up on the throne and becomes the chief gavel 
wielder, while E. V. Rippingille, who has been treasurer, 
replaces E. S. MacPherson, who has retired as chairman of 
the passenger car activity committee. Taub had been looking 
after student activities, but now that work will be taken over 
by R. N. Janeway, with the title of vice-president of that 
committee. . Another change is the naming of Dave Anderson 
as assistant vice-chairman of student activities, succeeding 


Janeway. 
* ~ ™ 


HERE will be two speakers at the 8S. A. E. production 

meeting banquet, which’ will be toastmastered by A. E. 
Brumbaugh, vice-president of S. A. E. production activity— 
Louis Ruthenberg, president of Copeland Products, Inc., and 
Phillips Thomas of the Westinghouse Electric and Manu- 
facturing Company. As to their subjects, let’s crib from the 
“Supercharger” and listen to Jimmy Schermerhorn, Jr., who, 
you will remember, was one of our guest conductors during 
the vacation stretch. Announces Jimmy: 

“Mr. Ruthenberg has chosen his own subject and, in that 
delightful way so common to §. A. E. speakers, has decided 
to keep the press in ignorance of what his subject is. We 
have before us the recent advertising portfolio of Copeland 
Products, and doubtless a resume of this advertising might 
suit Mr. Ruthenberg more than holding the presses for his 
secret to leak out. However, we resist this one temptation 
and carry on. - i m 


R. THOMAS is going to stage a demonstration of 
‘Electrons at Work and Play.’ It is his proud claim 

that no unemployment problem exists among the electrons. 
As a class, these delightful little fellows are hale and hearty 
and very busy. Mr. Thomas has asked us to assure our 
readers that the common mosquito is not a member of the 
electron family, so called. The activity of the mosquito this 
summer comes under a different category entirely, though 
the rumor is also false that the mayor’s unemployment com- 
mittee is responsible for finding all the places that the 


mosquitoes occupied.” 
* or * 


UDSON-ESSEX has gone back to the old system of road 
tests for each unit produced, supplementing scientific, 
mechanical and factory trials, which are in general use 
throughout the industry. Max Wollering, director of manu- 
facturing, is responsible for the readoption of this old idea, 
believing that purchasers of Hudson and Essex cars will be 
more satisfied when they know their automobiles have been 
driven over the road by expert factory pilots. 

Time was when no manufacturer was satisfied to put a 
car in a customer’s hands until it had been given a rigorous 
test over the highways. Each factory had a big crew of 
testers who did nothing else. But along came proving 
grounds and scientific tests which caused the abandonment 
of road trials. Now, however, Hudson-Essex believes that 
such precautions are in the nature of a super-service which 
will make for the peace of mind of the buyer. 

* * * 

E’D sort of lost track of Earl] Kiser until just now, 

when we heard from Dayton that he had passed 
through that city en route to Florida, where he is associated 
with Carl Fisher in the real estate business. Kiser, let us 
recall, was one of the top-notch racing men in the cycling 
days, champion at many distances. Going into the automobile 
industry following a short career as a race driver, along 
with Barney Oldfield, Webb J ay and Louis Chevrolet, he was 
manager of the Winton branch in Pittsburgh for years Of 
late though, he has been tied up with Car] Fisher. 
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Better Merchants Are 
Inevitable 


w= more years than we care to think of, we have heard 
prophecies to the effect that the time would come when 
the automobile dealer, as such, would be wiped off the slate. 
The factories would have to devise some other method of 
selling their products than through the time-honored retail 
merchants, in the traditional American manner. Sundry 
prophets have pointed to the fact that dealers are sealing 
their own doom, through bad methods of merchandising and 
worse habits of trading. ; 

We do not believe that the automobile dealer is going 
to disappear. We believe that he is going to survive because 
he is going to become a better merchant. We do not believe 
that there is going to be any revolution in the automotive 
dealer field. We do believe that a long course of evolution, a 
survival of the fittest process, will produce a race of retail 
merchants differing in essentials from what has gone before. 

In spite of all that has been said, in spite of warnings 
grown tiresome, dealers still founder on the rock of irre- 
sponsible trading. They buy sales instead of making them. 
They let profits they make elsewhere slip away through the 
used vehicle department. Many dealers today religiously 
study the used car price books and then turn aside and trade 
just as wildly as if they never had heard of such guides. 

What is the industry going to do to meet such a situation 
as this? In our opinion the only fundamental solution is 
education. Certain companies now go into their dealers’ 
plants and teach the men to be better merchants, The 
National Automobile Dealers’ Association does the same 
thing with its members. General Motors puts a great deal 
of emphasis on teaching its dealers how to become good 
merchants, and there are other companies doing extremely 
constructive educational jobs along this line. Education is a 
much slower task than passing laws or amendments setting 
penalties for dealers who are not behaving as good merchants 
should. But in the end education, whether by explanation 
or by experience, furthers evolution. 

We vastly doubt whether there is anything a company or 
association can do to help automotive dealers except show 
them tried and true methods of becoming better merchants. 
A certain proportion of them will benefit by this educational 
effort. Such a company, for instance, as General Motors, 
knows with scientific exactitude what a dealer must do to be 
a good merchant. It can show any of its dealers exactly 
what to do. Those who profit by the advice will become 
better merchants, and those who do not will probably go out 
of the automobile business. 

In the final analysis, this whole matter has got to work 
itself out. The dealer body will continue to-reject unfit 
merchants, until ultimately none will enter it unless he is 
properly qualified to do his job. 

We feel that the year 1930, and even more 1931, has done 
much to improve the personnel of the dealer body. That 
dealer mortality has been high no one can deny, but those 
merchants who still remain in the field have passed through 
a test by fire. They must have learned something of good 
merchandising and sane trading or they would be out of 
the business. It has been a post-graduate course in good 
merchandising presided over by old Professor Bitter 
Experience. 

We have a feeling also that the automotive manufactur- 
ers have learned considerable during this lean period. Never 
in history have the makers been so scrupulously careful to 
keep production down to honest demand. Perhaps in the past 
some of them have cultivated bad trading habits among their 
dealers by overproducing and overloading their merchants. 
Certainly nothing of the kind has happened this year. 

Yes, the automobile dealer is going to stay and he is going 
to be a better merchant and the factory is going to be closer 
to him than ever before. And what a combination that is 
going to besa dealer body made up of able merchants and an 
industry with production genius, mixed with understanding. 
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15-17—Pittsburgh, Pa. American Gear Man- 


22-28—Prague, 


22-28—Prague, 


27-28—Chica 


28-Dec. 9—Brussets. Belgium. 
Salon. 

29-Dec. 5—New York, N. Y. 

30-Dec.4—New York City. 


10-13—Chicago. 
11-14—Detroit, 


16-23—Newark, 
16-23—Buffalo, 


Association, Inc., 174th Regiment 
Armory. 

17-23—Milwaukee. Annual Automobile 
how, Milwaukee Automotive 
Trades, Inc. 

22-30—New York. National Motor Boat 
Show, Grand Central Palace. 


23-30—Minnea polis. 


30-Feb. 6—Cleveland, 


30-Feb. 6—Chicago, Ill. 


30-Feb. 6—Chicage, Ill. Automobile Solon. 


Hotel Drake. 
FEBRUARY 

6-13—St. Paul. Annual Automobile Show 
St. Paul Automobile Dealers, Inc. 

3-20—Kanmsas City, Me. Annual Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association, erican 
Royal Building. 

13-20—Los Angeles, Cal. Automobile Salon 
Hotel Biltmore. 


22-March 5—San Francisco, Cal, Automo- 


Salesmanship 


By JOHN B. WALKER 
Sales and Advertising Manager Greyhound Lines 


(As presented in part before the annual convention of the National 


Association of Motor Bus Operators, 


Atlantic City, this week.) 


NAHE simple fact that this is but the fifth annual conven- 
tion of the National Association of Motor Bus Operators 


only serves to emphasize the 
bus business has enjoyed. 
Ten years ago it was generally 


Qpestte gee 


spectacular growth the motor 


shown a substantial increase in pas- 


regarded as a feeble attempt to|S¢mgers carried and in gross earn- 


pirate established forms of trans- 
portation. Today it is referred to 
as an “industry.” 

When we stop to consider the 
brief history of the bus business—if 
its short period of existence can be 
dignified with the term “history”— 
and reflect on the accomplishments 
of the industry, we can take just 
pride in the fact that we have 
played a part in the development of 
this new and important unit in the 
nation’s system of transportation. 

I feel that I use the term “impor- 
tant” advisedly, for the motor busi- 
ness has grown out of its swaddling 
clothes and is today a major factor 
in the field of transportation. 

More than five hundred million— 
half a billion—people traveled on 
intercity buses in 1930. This figure 
does not take into account a single 
city bus passenger. In spite of the 
general depression, the motor brs 
industry has forged ahead and a 
majority of bus operations have 


| COMING EVENTS | 


a 
SEPTEMBER 

26-Oct. 2—Atlantic City, 
Electric Railway 
nual meeting. 

30-Oct. 2—Jamestown, N. Y. Annual con- 

. vention New York State Automobile 
Association, Hotel Jamestown. 
OCTOBER 

1-ll—Paris, France. internationa! Auto- 
mobile Salon, 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica) En- 

ineers. petrileum division meet- 
ng. - 

7- 8—Detroit, Mich. Society of Automo- 
tive Engineers, national production 
meeting. 

12.13—Pittsburgh, Pa. Pennsylvania Auto- 
motive Trades Association, conven- 


tion. 
2 -00-~-Catenge. HL = Nationa! Safety Coun- 


cu. 
14-16—Pittsbargh, Ps. Society of Iindus- 
trial Engineers. convention. 
14-15—Albany, N. ¥. New York Automo- 
bile Dealers Association, convention 


N. J. American 
Association, an- 


ufacturers Association, convention 
15-24—-London, England. Internationa 
Motor Exhibition. Oivmpis Hall. 
19-22—-Chicago, Ill. National Hardware 
Association, convention. 
Czecho-Siovakia. Interna- 
tional Automobile Exposition. 
Czecho-Slevakia. Interna- 
tional! Artomebile Exposition 
23—New York City. American Iron and 
Steel Institute, convention. 
£0 tll. American Railway As- 
sociation. Motor Transport Di° .ion. 
meeting. 
NOVEMBER 
5-14—London, England, International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall, 
10-12—Chicage, Ul, 
Institute, annual 
Stevens. 


American Petroleum 
meeting, Hotel 


Automobile 


Automobile 
Salon, Hotel Commodore. 
American 6o0- 
of Mechanical Engineers, an- 
nual meeting. 
DECEMBER 
7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 
9-11—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet- 


ing 
JANUARY 


9-16—New York City, National Automobile 
Chamber of Commerce, Nationa) 
Automobile Show. 
9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Car 
Dealers Association. 
National Wheel and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 
Mich. American Road 
Builders Association, twenty-nintb 
convention and show. 
N. J. Newark Automobile 
Dealers’ Association’s annual show. 
N. ¥. Annual automobile 
show of Buffalo Automotive Trade 


ciet 


Annual Automobile 
Show of Minneapolis Automobile 
Trade Association. 

Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

National Automo- 
bile Chamber of Commerce, Nationa’ 
Autemobile Shew. 


bile Salon, Palace Hotel, 
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ings. 
When we consider the fact that 
the industry is barely out of the 
pioneering stages, this record is 
truly remarkable. 
It seems only yesterday that the 
motor bus was but a “jitney,” or at 








JOHN B. WALKER 


best- a crudely remodeled touring 
car or truck Look at it today—a 
parlor car on rubber—safe, solid, 
comfortable—a pleasant and de- 
pendable means of transportation. 
Let’s face the facts. Isn’t it true 
that most of us have actually gone 
after very little business? Isn’t it 






true that our efforts in the devel- 
opment of traffic have not matched . 
those expended in the improvement 
of our physical operations? We 
have put splendid fleets of coaches 
on the highways. We have spent 
millions for plants and garages to 
keep this equipment—this rolling 
stock—in repair. We have spent 
and are spending still more money 
on modern city terminals and way 
point rest stops. Hundreds of thou- 
sands of dollars are spent each year 
for advertising. 

But we have not spent the money 
or the effort necessary to properly 
equip and train those who sell 
transportation for us—our passenger 
agents and ticket agents. In other 
words, our first line trenches are 
filled with soldiers who have no 
ammunition, or but a limited sup- 
ply. We spend a fortune in adver- 
tising to send people into our bus 
Stations and they are often greeted 
there by indifferent and inefficient 
agents. 

In other industries practically all 
successful concerns have given the 
most careful consideration to the 
| fine points of salesmanship incident 
'to the retailing of their products, 

Some have even gone so far as to 

outline the actual gestures and fa- 
cial expressions that have been 

found most effective. 

| What a different picture our in- 
| dustry presents. Tariffs—our basic, 
|primary sales equipment—are not 
| what they should be. Most of them 
can be interpreted in more ways 
| than the Bible. Our agents are not 
trained in even the simple funda- 
/mentals of salesmanship. Most of 
them do not sell but transporta- 
| tion—they simply take orders for it 
—giving out information and mak- 
ing out tickets upon request. 

| Having given the information re- 
| quested, they consider the job fin- 
lished. Little effort is made to 
close a sale. A recent survey on 
this reveals the fact that out of 
every hundred persons making per- 
sonal inquiry at motor bus stations 
as to service, rates, etc., more than 
sixty leave the station without mak- 

ing a purchase. These people did 
not go to the trouble to locate the 
Station and make a special visit out 
of idle curiosity. They were going 


(Continued on Page 8) 
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HEN 


you consider that 


many dealers have been handling 


Willys-Overland products for ten, 


fifteen and twenty 
ciate that here is 


consistently offers 


years, you appre- 
a franchise which 


quality merchan- 


dise and profit opportunities, 


Write or wire for franchise particulars 


Willys-Overland, Inc., Toledo, ©. Willys-Overland, Lid., Teromto, Cea, 


WIL 


LYS 


A BIG SIX priced like a feur 


A POWERFUL EIGHT 


eo « 6 


A BRILLIANT KNIGHT . « 4 
2 NEW WILLYS TRUCKS 
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New Fageol City Coaches 
In Service at Pasadena, Cal. 


AKLAND, Cal., Sept. 30.—Twenty- 
three new twenty-eight-pas- 
senger coaches of advanced design 
and construction have been deliv- 
ered by the Fageol Motors Company 
of this city to the Pacific Electric 
Railway Company for use in Pasa- 
dena, Cal., according to T. R. Bill, 
vice-president and sales manager. 

In commenting upon the features 
of the new type of coach, Bill 
states: “Before the advent of this 
new Fageol the inspection and serv- 
icing of cityltype coaches was con- 
ducted under difficulty. But prac- 
tically every feature of this new 
coach was developed with the view 
of raising the unit system of 
servicing to its highest efficiency. 
The body and chassis are built as 
a single unit, and all other units 
are incorporated so that they can 
be removed for inspection or service 
without difficulty.” 

Bill states that servicing and in- 
spection of the new coach can be 
done on the basis of five main di- 
visions, none of which must be done 
simultaneously: body frame _ unit, 
power plant clutch unit, front axle, 
rear axle, and transmission. 

“The outstanding feature of the 
new Fageol coach is the ‘travel- 
out’ construction of the sub-frame 
to which the power plant is 
mounted,” Bill states. “By means 
of electrical opération the sub- 
frame can be extended approxi- 





mately five feet out in front of the 
chassis, and the engine inspected 
or removed for servicing In a few 


minutes.” 


EXPERT SEES R. R. 
CAR INDUSTRIES 
ADOPT. STREAMLINING 


New York, Sept. 30.—Millions of 
dollars annually would be saved in 
fuel costs if the railroads adopted 
modern methods of streamlining, 
according to J. Ledwinka, chief en- 
gineer of Budd Body and a recog- 
nized authority on this subject. 

Mr. Ledwinka has been a strenu- 
ous advocate of fully streamlining 
motor cars and believes it is only 
a question of several years before 
the motor car of today will be ob- 
solete and all cars will be built in 
the shape of a tear drop or rain 
drop. This shape, he says, has been 
proved to offer the minimum re- 
sistance to wind and is ideal both 
for railroad cars and automobiles. 

“The railroads will probably let 
the motor industry lead the way, 
just as they have already led the 
way in lowering the weight of the 
vehicle per unit of passenger car~- 
rying capacity,” Mr. Ledwinka said. 
“In the first place, the automobile 
engineers already know the value 
of streamlining and have done 
much experimental work leading to 
the general adoption of the tear 
drop design. The railroads have not 
given so much thought to the sub- 
ject, but it is inevitable that they 
will eventually come to streamlin- 
ing. It is also quite likely that the 
work the automotive industry does 
in this particular regard will ulti- 
mately help the railroads.” 


GENERAL LEATHER SHOWS 
UPHOLSTERED BUS SEATS 


The General Leather Company of 
Newark, N. J., at its auditorium 
booth in Atlantic City is showing a 
very comprehensive line of uphol- 
stery leather in all colors, grains 
and qualities, which were all espe- 
cially originated and developed for 
covering seats in transportation ve- 
hicles. Not only are complete hides 
on view, but several seats manu- 
factured by leading manufacturers 
in the field have been upholstered 
in the various weathers shown. 
Among the seats shown in finished 
form are units from’ Hale & Kil- 
burn, Haywood-Wakefield, Ypsilanti 
Reed, Art Rattan 
Karpen Bros. 

There are two types of tannage 
represented in these leathers, one 
known as bark tannage and the 
other as chrome tannage. The 
chrome tannage has been given the | 
trade name of “Transitan.” 
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HARDWARE BOOSTERS 
HEAR TALK ON SELLING 


Boston, Mass., Sept. 30.—Salesmen 
will be depended upon largely to 
lead industry out of the present de- 
pression, said Charles F. Abbott, 
executive director of the American 
Institute of Steel Construction, in a 
speech before the Hardware Boost- 
ers, meeting at the Hardware Club. 

“Today there is a great demand 
for men who can sell, who can move 
merchandise from warehouses or 
factory and place it in satisfactory 
service in the hands of the ultimate 
consumer and complete the process 
at a profit,” he said. “But it is far 
more essential than ever that this 
be done at a profit to the producer 
and to the merchant.” 

Mr. Abbott said: “We must learn 
that fair volume coupled with fair 
profit is far more desirable than 
maximum volume coupled with min- 
imum profit or no profit at all. 

“The profit record in most of our 
industries has been anything but 
encouraging. We have been dissi- 
pating important natural resources 
at cost, and frequently at a loss. 
Under such conditions public — 
fare is adversely affeeted.” { 








DU PONT PRESENTS 
NEW DE LUXE FINISH 


The Du Pont Company is exhib- 
iting a new type of finish for trol- 
ley cars and buses called Dulux at 
the A. E. R. A. convention in At- 
lantic City this week. 

The exhibit consists principally of 
a large variety of panels of different 
Dulux colors that have been ex- 
posed alongside of paint, varnish 
and enamel finishes of the regular 
type to show the marked improve- 
ment in durability possessed by Du- 
lux. These panel exhibits indicate 
that Dulux has the qualities of re- 
tention of gloss, greater resistance 
to fading, elimination of failure by 
checking and cracking and much 
faster drying time. Coupled with 
these features of additional dura- 
bility, Dulux finishes produce films 
of sufficient hardness to resist me- 





chanical injuries notwithstanding 
an inherently high degree of flexi- 
bility. 


The usual serviceability of Dulux 
finishes is due principally to the 
new synthetic vehicle in the product 
which overcomes the principal limi- 
tations of all paints or enamels of 
the oil type. The durability of Du- 
lux is very close to that of Duco, 
but is possesses the additional ad- 
vantages in that it can be either 
brushed or sprayed and is entirely 
satisfactory for use on wood as well 
as metal. 








Timken Axles for Buses | 
And Trolleys 


% 


The Timken-Detroit Axle Com- 
pany’s exhibit at the A. E. R. A. 
convention will consist of the follow- 
ing: A heavy-duty front axle for 
motor coaches and trolley buses, a 
heavy-duty, bevel-drive rear axle for 
motor coaches; a heavy-duty worm- 





AMERICAN CHAIN HAS 
NEW FLASHER WINDOW 
DISPLAY IN COLORS 


Bridgeport, Conn., Sept. 30. — 
American Chain Company, Inc., 
now distributing a new flasher win- 
dow display on Weed chains. In 
full color, the added feature of the 
intermittent flashing light makes it 
outstanding as an attention com- 
pelling sales display. 

The display comes with two at- 
tractive side cards which can be 
used in the window or on the 
counter with equal effectiveness. 





on Exhibition 
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drive rear axle for motor coaches; 
dual worm-drive rear axle for trol- 
ley buses, shown above, and a model 
52-C street car truck, which has 
been removed from service on the 
D. S. R. after 18,000 miles of serv- 
ice, for exhibition purposes. 


center for a very forceful winter 
goods window on automotive acces- 
sories. 


|SHERWIN & WILLIAMS 


SHOWS KEM-ENAMEL AND 
OLD DUTCH PRODUCTS 


At the Sherwin & Williams booth 
at the Auditorium in Atlantic City, 
the central exhibit is a bus finished 
in Kem-Enamel, which is this com- 
pany’s latest development in syn- 
thetic enamel application. The 
company is also demonstrating its 
Old Dutch railway enamel and the 
Sherwin & Williams truck and bus 
enamel. 








This display can be used as the 


FINAL REVISION, COMPLETE NEW PASSENGER 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


Returns for today: Alabama, California, Colorado, Georgia, Kansas, Kentucky, Louisiana, Maine, Massachusetts, Missisippi, 


In this table 48 states and the District of Columbia. 
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General Electric Shows 
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Gas-Electric Equipment 





"THE General Electric Company 

occupies booth E-568 at the 
American Electric Railway Associa- 
tion meeting to be held in Atlantic 
City this week. 

A modern 35 horsepower (GE-702) 
axle suspended railway motor, a 50- 
horsepower (GE-1154) high-speed 
railway motor for trolley buses and 
street cars, with worm or double 


reduction drive, a DT-1121 gas elec- 
tric bus generator and a GE-1151 
fabricated gas-electric bus motor 
are included in the display. A com- 
plete type PCM trolley bus control 
for installation on forty-passenger 
trolley buses has been set up for oper- 
ation. Miscellaneous control devices, 


gas-electric buses, inductive shunts 
and contactors for shunting railway 
motors, radio choke coils, cable for 
bus and car wiring, a type EW re- 
sistor and supplies will also be 
shown. 

One fact to which attention is 
called is that a reduction of 35 per | 
cent. in weight per horsepower has 
been effected in this new gas-electric 
bus equipment, as compared with 
the first equipment placed on the 
market five years ago. The import- 
ance of this achievement is obvious. 


A scientific exhibit from the Gen- 
eral Electric laboratories is also on 
view. L. W..Shugg is the represent- 





including relays and controllers for | ative in charge of the exhibit. 


CHASSIS for General Motors Truck Corporation, model 620, gas-electric bus, equipped with G. E. drive 





lare of speciai design to insure long 


ZENITH CARBURETORS, 
OIL FILTERS SHOWN 
IN ATLANTIC CITY 


The Zenith-Detroit iecnbiniaii 
of Detroit, Mich., exhibits in Space 
333 at the A. E. R. A. show in At- 
lantic City a complete line of heavy 
duty carburetors in the up and 
down draft models as well as several 
different models of fuel filters. 

These new heavy duty carburetors 


life under the most severe operat- 
ing conditions and _ incorporate 
many new features for flexibility 
and economical operation through- 
out the range of the engine with 
maximum power development at 
the different engine speeds. 


The Zenith filters, which are also | U- § 


shown, use a new principle which 
}is very interesting. The filtering 


element 
washers 
the fuel passing through the spaces 
between the washers. 
in, according 
microscopic filtering, 
easy cleaning It gives 
filtering element, 
| placement. 
ufactured in different lengths and 
in different 
upon the size of filter for the dif- 
ferent capacities. 
Diesel 
horsepower 
for fuel oil. 





Libbey-Owens-Ford Mal Makes — 


Safety Glass Demonstration 


assembly of brass 
alternating spacers. 


is an 
and 


This results 
to the manufacturers, 
strength and 
a permanent 


The elements are man- 


assemblies, depending 


Large filters for 
engines of 2,500 to 5,000 
are also manufactured 


S. ALUMINUM PLANTS 
TO RESUME OPERATIONS 


Niagara Falls, N. Y., Sept. 30.— 


requiring no re- | 





Plans are reported in progress for 
the early resumption of operations 
at the local plants of the Aluminum 
Company of America and_ the 
United States Aluminum Company. 
|Both units here were closed down 
several weeks ago, affecting 700 
men. Loca! officials have received 
no definite orders to resume pro- 
duction as yet. The Niagara Falls 
Power Company has work under 
way on ertensive alterations and 
repairs to that portion of its power 
plant which serves the two alum- 
‘inum mills. 








CAR REGISTRATION STATISTICS, AUGUST, 1931 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 


Oklahoma, Tennessee, Texas, Vermont, Washington and Wyoming 


Comparative figures for August, 1930, will be published in a forthcoming issue. 


Nebraka, Nevada, New Mexico, New York, 











Oakland 


Oldsmobile 





Plymouth 





Studebaker 





Totals 


Miscella- 
neous 

































































































































































































































































Alabama | | 13| | | 6 l l 68 | 14] l 14/ a eo 1,020 
Arizona | | gy Ct«sa)C (<GsSSC*=‘iQ | 36, _5| l 5| 1| | 2| i 413 
Arkansas | ] | 12) 4, —6]:~Sti‘id‘CS ] l 98| 26) a) 1 1] 5| | 6|__—«i1,018 
California | —29) 14) 296 51;__-187{ —_—:110/ 3] 15] —Ss1041 | 233; 39,365) 7| 2| 155 51) 5| 11,134 
Colorado | 2; ~-3|——~«29 9) 20] 12) 3). 143, +39) +4) #298) +#@&2 1] 32 3 | _1,359 
Conn, a 9 81| 39) 61| 50| | 14, 318] 148) ~~ 2ij a | 28| 10) | 2,653 
Delaware | =| | 7 3] 10] 7 l 36. i ~#~'| CC | 1 409 
Florida | 2 7 24| 5| 19} 10 ! ] 198) 70 2 18) | T_i8 2; s|__—=«i 783 
Georgia | ‘5 6 CiS3} i (tsitC|:CSCSC«*YCOC~C*‘*SCSS [4 202 | 90) 4) 81) | 4| 15) 3| |__ 3,787 
Idaho | | 10] ee eS ee ee | | 13] 1| ‘| 458 
Illinois | __ 23) 16; «332 52; 348] ~=«:143;—Sti<‘i] C22] 1196] 448) 29) 215) 2| } 168; 57 17; 10,404 
Indiana | 4] 25, 65, 16) 125] 16 ij  2{ ~=—«52] 176] S502 2, ~~ 13) 4,275 
Iowa t 5 5| «50, ~Ssi20;- STA YSSC ] | 413, = 14i; 8 = =. 12| | _ 3,605 
Kansas | __ 1| 4; «34 6, 30] Oo] Sti 8 l 2| 42| ee ee 
Kentucky |  1| 3] 18, +10; #33, +410) | | 205] 61) 2 27| l 4| 54] 10| | __ 2,208 
Louisiana | l 3| 48| 2) 12, «9 l | 6, 3% ‘5 ‘19 l [ 9] l | 1,489 
Maine | a—6—ti‘S;ti“‘é‘t::ChCtC*é<‘~i*i‘C‘i‘i“‘(CS(<CC STC TCO;C CT ~ | 21 al | 1,073 
Maryland | 3| a: 26,36] ~—S—«3 7 2) 255] ~—«138 7-35), | 3] 35) 11| | 2,847 
Mass. | 22; 15] 275, 46, #224) «+4103; «<4; +~ # #+<31/ + #%go0y 305, 26; 192 | | 92 30| 1| 7,034 
Michigan | 19) _—‘14| 47| 35, 143] ~—~+55] 3| 2] +1371, 160) + ~+«19 33| | 1] 33f_ | _5,219 
Minnesota] _5| _—s|_~—Ss=séS3| Ss, ~=Ssd04f Si] “(;*=‘“RS*‘éKW’!;C~O#«CSGL*S~OC«CSI)~~ OCG) S71 1] 91; —Ss«d16,—Ssa]~S—«8 580 
Mississippi] | | ae: 28) 5k 6s 3 ee oa a ee a 9 2 | 868 
Missouri | 3| 12; 112; 22) 180]; S—(iéi|Sti(té‘i’:C<“‘éw‘ YT OCG, 1 8{ 133,28} | 5,756 
Montana | | | 12 7,8 | l | 64, 25 6 2; | Sf 23 7 | 620 
Nebraska | —2 | 24 2, ySti‘ 3s ] [ 192) 56,88] l 1] 49) 5] | ,792 
Nevada | 2| Ce ea oe ee ee Oe ee ee | | - | | 265 
N. Hamp. | ! 2, (YC CSS; | | 16) ! 628 
N Jersey | 15, 11-285, S49, ~=Sss238])~St«iAYSC‘“‘CO*CYT;*OWO~C«QQ 668] 241/23} 220] | 79, —«+5i|_—Ss|_——« 761 
N. Mexico | 1| 2) 9 1| 7 Yr | 20| 7 [" 2] | ee oe 
NewYork |  60| 35, 733) 138] 631| 337, 11) 47,2511 | 684 82; 692 6; 2] 392; 126, 12) 20,125 
Nor. Car. | 2| Ps () 2| 23; ss | 9s} £243) of 1) 15 l 1] 27 2; | si b64 
No. Dakota| 1| 1| 4| 3| 8] aa | 29 | 7| | «6 l 1} 7 l 280 
Ohio [10,24 63,8107, 3] 5] 12; 132i, 270; 22) 148 | 8 160 74, 1) 7,271 
Oklahoma | 1| 1 13| 5| 18 | 8) 5| 140 | 65) 6, 18| | | 13 2 : 1,627 
Oregon | | 1; 18 817 | 5| ] 2; «i106 |_—Ss19 a | 9| 2 85 
Penna. | 25 46] 377, _—s«d117|_—S 335] S88, S| 2138] (504 32| 294! 1| 6] 332, 79, 18) 13,837 
Rho. Isl. | 1 39 11) 7| 7| 3/ 8) 145 | 58 5| 34| | | 15 9 | _ 1,269 
S. Ca’lina | | | 2) 3| 12| 4) | | iia] 44, 2 11) | | __10) 1| 1| ‘1,369 
So. Dak. | — 1| 13] 2| 35 | 5| | | 90) 24 l 10) 1| 17| | 730 
Tennessee | 2| ly 1a 5 34| 8| | 4 206] °® 34 3 29) | | 34| 1| | _ 1,957 
Texas | 5 5| 9 68] 13/ 43 | 33 | 12) 433| ‘127 2%; ~—«*21:10 1| 44| 5| 1 5,585 
aT ] 8) 3| 2] 2) | 7. ee Oe | | qj |__ 250 
Vermont | 2| 14, ——«10 22 | 11| 1) [ eo) a 2 ill | __26 yd 670 
Virginia | | 4 32 is] =—s«st]t*«é | 4285 | 2) {40 l | 56 3 3,373 
Wash’ton | Ss 50 9 40| 9 1| 3] «saa | CG 8| 49) 1| | 45 10 __1,713 
| 3) 5] 3a] —Ssi3] 4] [tary 4,15] | i 6 1,869 
Wisconsin] —_—4| 3; 160, + = 25] ~Ss|SC | 7| 486] ~—«178 li; 72] 1| 4| 67; 16 2 3,306 
Wyoming | See ey a “32 | ae 2 sy oF 307 

2 | sy 6 Sl 35) 1,888 








D. of C. 


290) 3855] 


Total | 


267 


890) 


16, 72 


3648 | 





1561, 61; 265) 





19134 | 











6408, 452; 3413) 26| 























73) 2721) 700} 69| 155,707 


NE of the interesting exhibits at 

the auditorium in Atlantic City 
is that of the Libbey-Owens-Ford 
Glass Company of their safety 
glass. 

This company has had built in its 
booth a reproduction of the front 
end of a street car type bus, One- 
half the windshield is glazed with 
| Safety glass and the other half with 
ordinary plate glass. Unique dem- 
|onstrations are made several times 
daily by throwing a brick at each 
side of the windshield. The plate 
|glass windshield breaks with a ter- 
rific crash, glass flying in all di- 
rections. The safety glass wind- 
shield, while breaking into hundreds 
|}of pieces, remains intact. 
| Also at the booth may be seen a 
| photographic display of the proc- 
esses of manufacture used in mak- 
ing safety glass. 

According to G. L. Conley, safety 
glass sales manager for the Libbey- 
Owens-Ford people, the breaking 
test has been very effective in con- 
vincingly demonstrating the advan- 
tages of safety glass in protecting 
motormen and passengers of street 
cars and street car type buses. 

Conley is assisted at the conven- 
tion by Jack Hanrahan, the Phila- 
delphia district representative of 
Libbey-Owens-Ford. 

One of the attractions at this 
booth is the free distribution of an 
original yarn by Floyd Gibbons, in 
which he tells an eye-witness story 
of the wreck of the ill-fated British 
dirigible, R-34. 


DR. L. V. REDMAN OF 
BAKELITE WINNER 
OF GRASSELLI MEDAL 


New York, Sept. 30.—The Gras- 
selli Medal, industry’s annual tribute 
to distinction in applied chemistry, 
has been awarded for 1931 to Dr. L. 
V. Redman of Bloomfield, N. J., 
vice-president and director of re- 
search of the Bakelite Corporation, 
it was announced by the American 
Section of the Society of Chemical 
Industry, a British organization. 

The selection of Dr. Redman, who 
is president-elect of the American 
Chemical Society, was based upon 
industrial studies, the results of 
which were embodied in a paper on 
“Cost of Research and Its Appor- 
tionment,” read before a joint meet- 
ing of the American Section of the 
Society of Chemical Industry with 
the New York Section of the Ameri- 
can Chemical Society, the Societe 
de Chimie Industrielle and the 
American Electrochemical Society 





= |on December 9, 1927. 


“The award,” the announcement 
said, “may be made annually for 
the thesis offering the most useful 
suggestions in applied chemistry 
which has been presented before the 
American Section of the Society of 
Chemical Industry or at any joint 
meeting of the section with other 
scientific societies during the pre- 
ceding five years.” 


HYATT ROLLER BEARING 
EXHIBITS AT A. E. R. A. 


The Hyatt Roller Bearing Com- 
pany of Harrison, N. J., is exhibit- 
ing at the A. E. R. A. show. in 
Atlantic City, a wide variety of its 
roller bearings for almost every 
form of highway transport, from 
electric cars to buses. A complete 
line of standard bearings for buses, 
motor cars and shop equipment 
makes up one division of the exe 
hibit. There are bearings and jour- 
nal boxes for street railway and in- 
terurban and suburban vehicles. 
Those in attendance at the bcoth 
are H. K. Porter, general sales man- 
ager; W. L. Iliff, manager of the 
Eastern division, R. J. Brittain, 
railway bearing engineer, and J. W. 
Wiley, railway sales engineer. 


NEW DEPARTURE CUTS 
SALARIES ABOUT 10% 
Bristol, Conn., Sept. 30.—Salaries 
of employees in the three plants of 
the New Departure Company, a sub- 
sidiary of General Motors Corpora- 
tion, will be reduced, effective Oc- 
tober 1, according to announcement 
by De Witt Page, president. About 
300 officers and office employees in 
the plants at Meriden, Elmwo' 3 and 
in this city, will be affected, 















6 AUTOMOTIVE DAILY NEWS, THURSDAY, OCTOBER 1, 1931 


261 Companies Draw Space : 12-Point Recovery Program 
For M. E. A.-N.S. P. A. Show Outlined at Convention 


(Continued from Page 1) (Continued from Page 1) - 
pany, 302; Ajax Auto Parts, 282, 283; Storage Battery Company, 425, 426; 
Albertson & Co., 121, 122; All-; Greenfield Tap and Die Corpora- 
bestos Corporation, 57, 58, 59, 60;/ tion, 533, and Guaranteed Parts 
Allen Electric and Equipment Com-| Company, 340, 341. 
pany, 238, 239, 240; Almetal Univer- Hall Manufacturing Company, 427, 
sal Joint Company, 489, 490; Alum- | 428; Halstead Oil Company, 84, 85; 
inum Industries, Inc., 357, 358, 359; | Hardie Manufacturing Company, 79, 
Alvord-Polk Tool Company, 304;/80; Hastings Manufacturing Com- 
American Automatio Devices Com-| pany, 479, 480; Heinn Company, 44, 
pany, 303; American Chain Com- |45; Heiz & Heiz, Inc., 46, 47; Hempy- 
pany, 397, 398, 399; American Ham-'Cooper Manufacturing Company, 
mered Piston Ring Company, 284, | 236, 237; Holfast Rubber Company, 
285, 286; Apco-Mossberg Corpora-/|115; R. M. Hollingshead Company, 
tion, 551, 552; Armstrong Cork | 323, 324, 326; John C. Hoof Company, 
Company, 730; Aro Equipment Cor-/ 348, 349; Huffman Manufacturing 
poration, 587, 588, 589; Arrowhead | Company, 435, 436. 
Steel Products Company, 391, 392;/ Ideal Clamp Manufacturing Com- 
Automobile Digest, 159; Automotive, | pany, 92; Imperial Brass Manufac- 
Maintenance Machine Company, | turing Company, 152, 153, 154; Irv- 
526, 527; Automotive Merchandising, | ing-Cloud Publishing Company, 352, 
639, 640; Automotive Specialty Cor- | 353. 
poration, 275, 276; Automotive; Jadson Motor Products Company, 
Thrust Bearings Corporation, 266;/158; Johns-Manville Corporation, 
Aurora Equipment Company, 375,/742, 729; Johnson Bronze Company, 
376, 377. 145. 

Baldwin Rubber Company, 466,! K-p Manufacturing Company, 481, 
457; Bates-Wohlert Company, 248,| 482, 493, 484; K-W Ignition Com- 
249; Battery Equipment and Supply | pany, 102; Kales Stamping Company, 
Company, 457, 458; John Bean) 49; Kant-Rust Products Corpora- 
Manufacturing Company, 139, 140,| tion, 227; Keasbey & Mattison, 477, 
141, 142, 143, 144; Bear Manufactur- | 47g-’ Kellogg Manufacturing Com- 
ing Company, 520, 521, 522; Beldon| pany 725, 726, 727, 728: Kennedy 
Manufacturing Company, 146, 147, Manufacturing Company, 69, 170; 
148; Berkley Manufacturing CoMm-| keystone Reamer and Tool Com- 
pany, 563, 564; Berry Brothers, 319; | pany, 179, 180, 181; King Quality 
Binks Manufacturing Company, 163, Products Company, 210, 211, 212, 213; 
164; Black & Decker Manufacturing | kiaxon Company, 574, 575: Kracuter 
Company, 269, 270, 271, 272, 273, 274; : Co, Inc., 24. 

| 








Tools Committee (Watervliet), 9, 10; 
Sewall Paint and Varnish Company, 
363, 364; Sherwin-Williams Com- 
pany, 43; Simmons Manufacturing 
Company, 432, 433, 434; Simoniz 
Company, 317, 318; Shop Equipment 
Committee, 590, 591; SKF Industries, 
Inc., 22, 23; South Bend Lathe 
Works,, 439, 440; Southern Automo- 
tive Journal, 734. 

Sparks-Withington Company, 63, 
64, 65, 66, 67, 68; C. Spiro Manufac- 
turing Company, 294; Spencer- 
Smith Machine Company, 475, 476; 
Splitdorf Electrical Company, 504; 
Standard Motor Products Company, 
605, 606; The Stanley Works, 177, 
178; Edwin L. Stanten, Inc., 423; 
L, S. Starrett Company, 334; Star 
Products Company, 247; Steelcote 
Manufacturing Company, 169, 170, 
171; Sterling Cable and Carbon 
Company, 356; Stevens-Walden, Inc., 
100, 101; Stiles-Herman Manufac- 
turing Company, 569, 570, 571; 
Storm Manufacturing Company, 360, 
361, 362; Stover Manufacturing and 
Engine Company, 218; Sunnen 
Products Company, 553, 554, 555. 

Thermoid Rubber Company, 459, 
460, 461; Thompson Products Com- 
pany, 410, 411, 412, 413, 414; Thomp- 
son Specialties Company, 517, 518, 
519; Timken Roller Bearing Com- 
pany, 137, 138; Titeflex Metal Hose 
Company, 343; Toledo Steel Prod- 
ucts Company, 470, 471, 472; Trico 
Products Company, 473, 474; Tri- 
mont Manufacturing Company, 350, 
351; The Trindl Corporation, 245, 
246; Triple-A-Specialty Company, 
487, 488; J. A. Tumbler Laboratories, 
Inc., 40, 41, 42; Tung-Sol Lamp 
Works, 628, 629. 

United American Bosch Corpora- 
tion, 175, 176; U. S. Air Compressor 
Company, 506, 507, 508, 509, 510, 511; 
U. S. Asbestos Div., Raybestos- 
Manhattan, 558, 559; U. S. Axle 
Company, Inc., 354, 355; U. S. Elec- 
trical Tool Company, 454, 455, 456; 
Utica Drop Forge and Tool Com- 
pany, 253. 

Van Cleef Brothers, 150, 151; Van 
Dorn Electric Tool Company, 622, 
623, 624, 625, 626, 627; Van Norman 
Machine Tool Company, 534 to 541 
inclusive; The Vellumoid Company, 
214, 215; Victor Manufacturing and 
Gasket Company, 165, 166, 167, 168. 

Walker Manufacturing Company, 
327, 328, 329, 330; Warner Gear Com- 
pany, 424; Warner-Patterson Com- 
pany, 155, 156; Watervliet Tool 
Company, 61, 98; Waverly Oil Com- 
pany, 4, 5; Wayne Compiling Cor- 
poration, 711; Weaver Manufactur- 
ing Company, 542, 543, 544, 545; Jo- 
seph Weidenhoff, Inc., 71, 72, 73; 
Wel-Ever Piston Ring Company, 446, 
447; The Wessel Company 450, 523; 
Western Gear Company, 216; West- 
inghouse Lamp Company, 11, 12; 
Whitaker Battery Supply Company, 
250, 251, 252. 

Whitney Manufacturing Company, 
161, 162; Wilkening Manufacturing 
Company, 463, 464, 465; J. H. Wil- 
liams and Company, 258, 259, 260, 
261; World Bestos Corporation, 380. 

“X” Laboratories, Inc., 230, 231. 

Yankee Metal Products Company, 
638. 


New Dealer Appointments 
By States and Makes 

























































































































stabilization or resumption can be| charity doles, but maintain employ- 
contemplated. ment in justified public works until 

“For all of Europe an atmosphere | Private industry can reabsorb its 
of peace and confidence would great- | full quota. 
ly contribute to the welfare of their} Preceding Mr. Barnes’ address, 
peoples. Business men hope the the Milwaukee Electric Railway & 
coming, disarmament conference in a aes ee ee w= 
Europe will point the way to lighter rough its president, 8. B. ay, 
burdens Iaid on industry and on|received the Charles A. Coffin award 
individuals in all these countries. - the as ee ae ae 
More than that, it should create a presented annually to the stree 
new spirit of international good| railway company held to have made 
will, thereby stimulating interna-|the best showing in increased 
tional finance and _ international — —_ =. as - 
trade.” “Safety in Motor Bus Operation,” 

In the United States, he said,|jby Marcus Dow, safety director 
embarkment on a program to in- Greyhound Management Company, 
clude the following would tend to|and “Getting On with the Public, 
restore confidence, - enterprise a = i —— a — 
prosperity. The program outline ationa utomo amber o 
by utr. Barnes follows: Commerce, were the subjects of 

A—Join the World Court. addresses presented before closing 

B—Prepare to support a good pro-| sessions of meeting of the National 
gram of international finance to fol- = of Bus Operators yes- 
low the short moratorium. terday. 

C—Press for effective results from Safety is the first considera- 
the coming disarmament conference. = = eo nan 

D—Stretch and spread employ- P, w said, an s is cu- 
ee apecish cundhtions Of Gam’ in-| tiem, Same courteny, bolur Gnas 

e special con ons of eac n- , e ’ 

Gules atest the shorter week. and lower taxes are the factors on 

E—Revise the forty-year-old anti- which the expansion of the coun- 
trust laws, which today destroy the| try’s bus transportation depends, 
small business because it is unlaw-| Mr. Reeves contended. 
nd alsteibats or incheetines te Gee Pi 
an stribution. 

F—Frame our tax requirements to| Of travel today. The commercial 
spread justly and fairly where it | passenger-carrying ts he = 
can best be borne without injury.|is safer than the private car, be- 
Correct the capital gains provision, | cause - former is — i 
which it has been proved suspends | Superv sion of especia y — 
a free market on all kinds of prop- Gee eat a 

rty and security. % 
P G—G ive regulated industry like| automobile traveled 5,178 miles per 
the railroads a fair chence to main-| accident, while the Greyhound buses 
tain their earnings and credit. Ex-| COvered 36,000 miles per accident. In 
= se nee a with a ee cieeneel ata ee 
usiness-like promptitude. I ; ~ '* ‘ 

H—Exercise economy in national sue aon ne gel Fasten A = 
expenditures. y y a 

I—Reassure the individual Ameri-| Cidents 50 ow cent. due _ 
can that we shall preserve the a: - See innnana 
tradition of private enterprise and . _ 1929 ; . a ce i 
the government shall be an umpire en a aie ceaiaeaiaah 
only to peesesye fair play between Proper mechanical maintenance 
ee poopie. ‘Terminate Me oe aoe is essential, but the human element 
oe =. me is most important to safe operation. 

ti the rene shee . There is no comparision between 
_ ~ t a i ad in bus drivers and drivers of private 
caikniien as scmamanans opera- vehicles. The latter he compared to 
tion of Muscle Shoals, headless horsemen who drive with- 


: out knowing the first principles of 
_J—Continue to adjust ae protec-| safety for themselves or others. 
tive tariff, to represent only th€/Tne achievement of safety on tae 
difference in wage scales and living 


i part of bu drivers begins with 
standards against cheaper labor ssc tenehentinns tena 
competitors. proper selection, tra g pe 


isio ti h assigned to the 
K—Use the great reservoir of Wate after they ave e 


: job. His company has adopted 
American sympathy and its genius) stringent rules governing these 
for organization in caring for cases 


points. 
of individual misfortune. ; He stressed the importance of the 
L—Avoid, in any form, donations 


driver knowing how long it takes 
from the national treasury as to stop bis vehicle and the im- 
portance of the split second which 
means accident or its avoidance. 
Mr. Dow discussed methods em- 
ployed by his company to promote 
safety by regional competitions, 
badge awards to drivers and con- 
tinued supervision. 
Concluding, he said that, aside 
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Blackhawk Manufacturing Com~- Lempco Products, Inc., 305, 306, 
pany, 309, 310, 311, 312; Bonney) 397; Link-Belt Company, 287, 288: 
Forge and Tool Works, 619, 620, 621; | nayiq Lupton’s Sons Company, 157; 


Borg-Warner Service Company, 420, Leon Metal Produ 
421, 422; Brandt-Warner Manutac- | 439 cts Company, 437, 


ing Company, 743; Brookins / 
Sanevemnobarian Senna, 600, 601;| McAleer Manufacturing Company, 


Brunner Manufacturing Company, | 49, 496, 497; McCord Radiator and 
498, 499, 500, 501; Burd Piston Ring | Manufacturing Company, 262, 263, 
Company, 300, 301; Burgess Battery 264, 265; McGraw-Hill Publishing 
Company, 656, 657; Burgess-Norton Company, 715, 716; McKay Com- 
Manufacturing Company, 241, 242; | Pany, 335, 336, 337; McQuay-Norris 
Burroughs Adding Machine Com- Manufacturing Company, 546, 547, 
pany, 77, 78; Business Publishers 548, 549, 550; Manley Manufacturing 
International Corporation, 344; Company, 400, 401, 402, 403, 404; 
Bussman Manufacturing Company, Maremont Manufacturing Company, 
415 229; Marquette Manufacturing Com- 

The Carborundum Company, 289, | P@?Y, 191, 192, 193: Monark Battery 
290; Casco Products Corporation, Powe nag 451, oo. 453; J. Leslie 
119, 120: The Catalog Association, | Morris, Inc. 83; Moto-Meter Gauge 
15.16; Chadwick & Trefethen, 658; | #24 Equipment Company, 182, 183, 


:|184; Motor, automotove business 
Chain Prod ee i Poon magazine, 81, 82; Motor Service, 731; 
ae ° M-R-C Bearings Service Company, 
Company, 297, 298, 299; Champion 469: Multibestos C ae 
Spark Plug Company, 393, 394, 395; ’ stos Company, ' > 


: : 206, 207, 208, 209. 
Chicago Rivet and Machine Com- , ’ , 
pany, 291, 292, 293; Chilton Class|, National Carbon Company, 223, 
Journal, 369, 370; Cincinnati Ball 224, 225, 226; National Credit Office, 
Crank Company, 385, 386, 387;| mC. 704; National Lamp Works of 
Sema & Pals Inc, 632, 633; G. E., 697, 698, 699, 700, 701, 702, 703. 


: : National Machine and Tool Com- 
ae ee pany, 405; National Motor Bearing 


Company, 232, 233; New England 
Columbus McKinnon Chain Com- . . 
pany, 468, 505; Crane Packing Com- Auto Parts Company, 220; C. E. Nie 


, hoff Company, 584, 585; Noblitt- 
pany, 99; Cuno Engineering Corpor- ; , 
ation, 485, 486, and Curtis Pneu- Sparks Industries, 254, 255; Norma 


c Froffman Bearings Company, 602. 
Sooite Machinety Company, 277, 278,) Ohio Piston Company, 267, 268; 


221 Oil Jack Company, 514, 515, 516. 
Dall Motor Parts Company, 379. |..F° 2¢.D.. Manufacturing Company, 
222; Dalton & Balch, Inc., 379; | 314315, 316; Packard Electric Com- 
DeLuxe Products Corporation, 21; 


pany, 388, 389, 390; Pennsylvania 
DeVilbiss Company, 576, 577, 578,| Rivet cor ration, 373: Pep Manu- 
579, 580, 581; Dill Manufacturing = » oe, SOD 


facturing Company, 243; Perfect 

































Company, 347; Ditzler Color Com-| Circle Company, 25, 26, 27; Perfec- 
pany, 630, 631; E, I. du Pont de|tion Gear Company, 562, 583: Per- ALARA, pany, St. Anthony; Keller Motor| Tin" sne most important reasons foF 
Nemours & Co., 429, 430, 431, and/matex Company, Inc., 396; Perrine} Bee—Dupee Nash Motor Com-| Company, Weiser. ° Po 


safety measures was to save lives. 
Duro Metal Products Company, Quality Products Company, 195, 196; | PY, Gadsden. Willys-Overland—Harold Kester, el Bowen, chairman of the 


96, 97. Piston Ring Company, 331, 332, 333; ABKANSAS Munetes._. Special Committee on State Legis- 

E. A. Laboratories, Inc., 722, 723;| piomb Tool Company, 116; Joseph Studebaker — Mena Motor Com- ILLINOIS te reviewed the action ot the 
Edison Lamp Works of General Pollak Tool and Stamping Com- pany, Mena. Graham-Paige —Novotny-McDon- Legislatures of forty-four states 
Electric, 697, 698, 699, 700, 701, 702, | pany, 724; Powell Muffler Company, CALIFORNIA ald Motors, Inc., Chicago; North-| which at their last session consid- 


703; E. Edelmann & Co., 113, 114; 
Elgin Machine Works, 217; Elite 
Manufacturing Company, 560, 561, 
562, and Emsco Asbestos Company, 


732, 733; William E. Pratt Manu- 
facturing Company, 374; Price Bat- 
tery Corporation, 636, 637; Robert 
E. Pye Company, 219; Pyrene Man- 


Studebaker — Standard Garage, | western Garage, Crystal Lake; Ben- 
Los Angeles; Oscar C. Hill, Alturas; | ell Motor Company, Evanston; Wil- — Se = ieee = 
W. J. Alves, Hayward; James G./ liam Jensen, La Grange. greater regulation of the bus indus- 
Harris, Mount Shasta City. Willys-Overland—Meyer = Willys| try was not due to demands of the 


160. ufacturing Company, 567, 568. Willys-Overland — Collins Teunis| Company, Belleville; Riley Motor! people but to competitors of bus 
Fafnir Bearing Company, 173,! Radceo Publications, 203; Ramsey | Company, Sen Fernando. Company, Mineral. lines. These, he stated, desire bus 
174; Fairmount Tool and Forging} accessories Manufacturing Com-| Auburn—L. E. Renney,-Stockton.| Reo—Montooth Motor Sales,| company costs to force an increased i 
Company, 586; Federal-Mogul Cor- pany, 572, 573; Ramsey Chain Com- COLORADO Rushville; Hal Osmanson, Morris; | fare rate. : 
poration, 441, 442, 443, 444; Felt|/ pany, 313; Ray Day Piston Sorpo-| Studebaker — Gardner Motor) Hawley & Schneider, McHenry; D.| He advised operators to investi- 
Products Manufacturing Company,| ration, 338, 339; Raybestos Division, | Company, La Junta. é& R. Motor Sales, Woonstock;| gate charges that they pay insuf- 
565, 566; Ferguson Publishing Com-| Raybestos-Manhattan, Inc., 13, 14, CONNECTICUT Hampshire Garage, Hampshire. ficient taxes and to see that they 
pany, 62; Ferodo & Asbestos, Inc., 3; | 15 16, 17. Graham-Paige — John T. An- INDIANA are put on a fair basis. 


Fischer’s Surfa-Saver, Inc., 445; 
Fitzgerald Manufacturing Company, 
530, 531, 532; Fleming Manufactur- 


drews, Waterbury. Chicago was selected as the bus 

Auburn—Auburn and Cord Com-| Reo—Nickel Plate Garage, Ho-| ,- ators’ convention city, Septem- 
; pe , 

pany of Danbury, Danbury. bart; Center Garage, Cedar Lake. | 10, 1932. a resolution was adopted 


Red Line Reamer Company, 91; 
Reiff & Nestor Company, 308; Re- 
public Gear Company, 634, 635; Riess 





ing Company, 321, 322; Flower City} Manufacturing Company, 86, 87, 88, DELAWARE Willys-Overland—George Riddell,| that the association go on record as 
Specialty Company, 228; W. D./89; Rogers Products Company, 491,} Willys-Overland—Hurley Motor| Brazil. favoring reasonable regulation of 
Foreman, 407, 408, 409; Fostoria] 492, 493, 494; Roller Bearing Com-}| Company, Seaford. IOWA interstate buses and, further, that 
Pressed Steel Company, 295, 296;| pany of America, 172; Rottler Bor- GEORGIA Nash—Mason City Motor Com-|the legislative committee continue : 
Francisco Auto Heater Company,|ing Bar Company, 345, 346; William| Studebaker—Haskins Super Serv-/ pany, Mason City. its efforts for Congressional enact- 
194; Fredericks Armature Corpora-|and Harvey Rowland, Inc., 735; Rus- | ice, Brunswick; Josey’s Garage, Sa-| Reo—Weis Olds Company, Du-|ment of regulation of interstate 
tion, 512, 513, and French Battery|sell Manufacturing Company, 234,] vannah. buque; Gunder’s  Square-Way’| buses, according to principles pre- 





235. 
A. Schrader’s Son, Inc., 371, 372; 
Schroeder & Tremayne Company, 


Willys-Overland—Hall County Mo-/| Garage, Ames; Winn Motor Com-| viously adopted by the association 
tor Company, Gainesville; J. C.| pany, Toledo; Hatcher Auto Com-j|and to employ its best efforts to 
Shippey, Waycross. pany, Grinnell. obtain uniform state laws on regu- 


Company, 90. 
Gates Rubber Company, 256, 257; 
Gatke Corporation, 603, 604; Gen- 




















eral Electric Company, 697, 698, 699,/136; Schwarze Electric Company,} Auburn—McKinney Hudson-Essex| Willys-Overland—Carl Nichols | lation of interstate buses. A resolu- 
700, 701, 702, 703; L. H. Gilmer Com- | 342; Service Spring Company, 406; | Company, Blakely. Garage, Independence. tion was also adopted opposing pro- 
pany, 418, 419; Globe Machine and/Service Station Equipment Com- IDAHO Auburn—Linn Garage, Essex; E.|hibitive tariff or an embargo on 
Supply Company, 502, 503; Gould/pany, 365, 366, 367, 368; Service Studebaker—Service Motor Com-/ W. Hamilton Garage, Leon. . petroleum and its products. 
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Automatic Signals on View 


Under Actual Conditions 


[THE Automatic Signal Corporation 
of New Haven, Conn., has a very 
interesting exhibit at the A. E. R. A 
convention in Atlantic City. 
Vehical actuated control, 
free wheel and fixed wheel, will be 
shown by means of a _ miniature 
street and miniature automobiles 
and trolley cars. By means of this 
model, engineers of the Signal Cor- 
poration will demonstrate how au- 
tomobiles and trolley cars operate 
traffic signals in exact accordance 
with the varying volume and flow 
of traffic. 
One of the latest devices that will 
also be exhibited is known as the 


‘ANACONDA WIRES 


BEING EXHIBITED 


The Anaconda Wire and Cable 
Company is exhibiting at the Amer- 
ican Electric Railway Association 
national convention in Atlantic City. 
City. 

The exhibit will feature non- 
ferrous Anaconda wires, cables and 
accessories which have been de- 
veloped to eliminate trouble caused 





STEEL FOUNDERS 
SET DATES FOR 


3 BIG MEETINGS (THE Celluloid C 


Chicago, Sept.. 30.—At a meeting 
of the board of directors, Steel 
Founders’ Society of America, Inc., 
held here recently, the following 
meetings of that organization were 
scheduled: 

October 22, 1931—Hotel Roosevelt, 
New York. 

December 10, 1931—Hotel William 
Penn, Pittsburgh. 

January 21, 1932 
ing)—Chicago. 

At the same meeting the following 
men were appointed to represent the 
society on committees of various 
associations: 


(annual meet- 








| Celluloid Corp. Develops New 


7 


Lacquer-A pplication Products 


orporation in its 

Newark (N. J.) factories has de- 
veloped new products, among them 
“H-Schale,” a new factor in the 
lacquer-application departments of 
automotive and other manufactur- 
ing plants. The product, applied 
with color lacquers, in experiments 
conducted by the Fisher Body Com- 
pany for automobile bodies, has de- 
veloped a new line of finishes, pre- 
senting colors of deeper and opal- 
escent tone. 

The substance is mercurous chlo- 
ride (ordinary medicine calomel) 
transformed by chemists into sil- 
very, lustrous, minute and almost 
transparent crystals. The crys- 
tals are supplied in concentrated 





ping, and finishing operatins, such as 
asking, tumbling, polishing, etching, 
printing, stamping and engraving.” 

Use of the plastic substance has 
spread to numerous applications, 
including automotive equipment, 
driving wheels, door handles, con- 
trol buttons, etc. 

Evidences of the widened use of 
the new plastic product will be fea- 
tured by several motor car manufac- 
turers at the annual automobile 
show in New York in January. The 
Celluloid plant now is engaged in 
molding units of decoration for 
horn, choke and starter buttons, 
door handles, dome lights, gear shift 
ball, mirror holders and other bits 
of car decoration. Steering wheels 


Electro-Matic Pedestrian Crossing! by rust and vibration. Fred Grotts, Hubbard Steel Foun- _|also will be covered in the new 
System. This apparatus is designed Copper and composite cables,.con-| dry, East Chicago, Ind.; William J. a peng ore a haa material. 

primarily for the protection of pe-| nectors, bare and covered wire,| Corbett, Port Pitt Steel Casting solvents or diluents in order to ren- 

destrians. By means of push but-|cable accessories and mnumerous|Company, McKeesport, Pa.; David |%... it convenient for incorporation| BELNAP NEW CHAIRMAN 


tons located on each corner of a 
crossing, pedestrians signify their 
desire to cross the thoroughfare. 
The methods of timing are ingen- 
ious, permitting the pedestrians to 
cross the intersections in absolute 
safety without monopolizing the 
right-of-day and delaying vehicles 
for too long a period of time. 

Engineers will be present at all 
times in Booth D-404, to explain the 
applications of vehicle actuated 
control to facilitate movement of 
— cars, buses, and other vehi- 
cles. 


G. M. TRUCK DEALERS 
SEE NEW MODEL AT 
INDIANAPOLIS BRANCH 


| 
| 


other items will also be included in 
the exhibit. 

W. Harold Dowd, exhibit manager, 
will be in charge. 


O. H. FLORE AGAIN WITH 
SPRINGFIELD FORD DEALER 
Springfield, Mass., Sept. 30.—O. 
H. Flore, who was formerly with 
the Automobile Sales Company on 
Liberty Street, has returned to that 
organization, and he is again as- 
sociated wtih J. G. Kossick. Both of 
these men are well known as Ford 
dealers, in fact they are among the 
pioneers in this line of cars in 
Springfield. They have been iden- 
tified with Ford business in western 


Zuege, Sivey Steel Casting Company, 
Milwaukee; A. §..Phelps, Pratt & 
Letchworth Company, Buffalo; R. 
L. Collier, S. F. S. A., New York. 

At a meeting of the S. F. S. A. 
cost committee a standard form of 
estimating sheet was. tentatively 
adopted, which is based on the so- 
ciety’s uniform cost system, and will 
later be published as a supplement 
to the uniform accounting and cost 
manual for steel foundries. 


Massachusetts for more than twenty 
years. The Automobile Sales Com- 
pany occupies a modern sales and 
service station at 95 to 101 Lib- 
erty St. 


in lacquers. 

Perhaps the chief factor in the 
rejuvenation of business for Cellu- 
loid is the development of extensive 
use of the plastic molding form of 
lumarith. 

The new product can be produced 
in any color effect, mottled or solid, 
or in any degree of transparency, 
translucency or opacity. It is de- 
clared by Celluloid chemists to be 
“tasteless, odorless, non-inflamma- 
ble, non-shatterable, non-corrosive, 
and does not deteriorate with age. 
In transparent form it transmits 
ultra-violet rays. It readily lends 
itself to machining operations, such 
as sawing, drilling, routing and tap- 





OF WORTHINGTON PUMP 


Harrison, N. J., Sept. 30.—The 
Worthington Pump and Machinery 
Corporation has announced the elec- 
tion of LaMonte J. Belnap as chair- 
man of the executive committee of 
that corporation. Mr. Belnap is 
succeeded as president by Harry V. 


Beaver, formerly vice-president. 

As chairman of the executive com- 
mittee, Mr. Belnap maintains his 
active part in directing the manu- 
facturing, sales and financial ac- 
tivities of Worthington. 


Indianapolis, Sept. 30.—General | 
Motors truck dealers from all sec-| 
tions of the state gathered here last | 
week for the annual fall meeting! 
held at the Indianapolis” Athletic | 
Club. 

Factory officials assisted L. C. 
White, branch manager here, in the | 
conduct of the meeting at which 
development of the new 1%-2 ton 
model just announced was reviewed 
along with plans for the selling 
cumpaign for the coming months. 
Executives from the Pontiac plant 
included O. L. Arnold, vi¢e-presi- 
dent and general sales manager, 
and L. L. Tremper, central regional 
manager. 

It was reported following the 
meeting that a great deal of interest 
Was aroused among the dealers by 
the announcement of the new 
truck and that almost without ex- 
‘ception the dealers left orders at 
the local branch for one or more 
of the smaller jobs for their stock 
or show room. A number of dealers 
now handling other lines of trucks 
also made application for General 
Motors contracts, Mr. White stated. 


JOHN BROCK WINNER 
OF GOLF TOURNAMENT 


Camden, N. J., Sept. 30.—The 
Camden Auto Trades Association 
held its fall golf tournament and 
dinner at Tavistock Country Club 
and John Brock of Trenton was 
awarded a leg on the Metcalf Cup. 
The guest cup was won by J. R. 
Mick of Merchantville.. The prize 
for the low net score was won by 
Robert Greenwood of Camden. 

Police Judge Garfield Pancoast of 
Camden spoke at the dinner on 
traffic conditions. Other speakers 
were: Hervey S. Moore, counsel for 
the New Jersey Automobile Asso- 
ciation; John Brock and Watson 
Shallcross, president and toastmas- 
ter. Jack Gardner was chairman of 
the tournament committee. 
DEMAND FOR CHROMIUM 

GAINS IN SPRINGFIELD 

Springfield, Mass., Sept. 30.—The 
large yogue assumed by chromium 
plating in various lines of the metal 
industry was strikingly exemplified 
by an exhibit at the Eastern States 
Exposition by T. J. Murray of this 
city. This display was so compre- 
hensive and attractive as to win a 
large measure of attention from the 
convention crowds. The demand for 
chromium work at the Murray plant 
this year is said to have far ex- 
ceeded that of a year ago. 
























intth/s out tothem: 


In an Austin 
you can go 23,760 miles 


on the amount of gas consumed 
by the average motorist* in 1930! 


xwho went on an average 7200 miles. 


7 times across 


Austins do better than 40). It means your 
customer can go 23,760 miles on the 
amount of gas consumed by the average 
motorist last year. This is three times as 
far as the average motorist does go in a 
year as estimated by the Automobile Cham- 
ber of Commerce. 

There are seven Austin models for 
your prospects to choose from—providing 
smart bantam cars for individual needs. 
Find out about the Austin franchise and 
how Austin is working with dealers and 

Think what this means with an Austin, distributors in sales and publicity work. 
figuring 40 miles to the gallon (and most Write today. 


THE AMERICAN AUSTIN CAR COMPANY, INC., BUTLER, PA. 


BANTAM ENGINES 


Bantam Engines are available for 
industrial use. Write Dept. K. 


ERE 

punch to drive home to car pros- 
pects the amazing economy they buy when 
they buy an Austin. 


are figures with real sales 


PRICES 


Business Coupe. 
Standard Coupe 


. .$330 
. 395 
Runabout ........ 395 
De Luxe Coupe... 445 
Cabriolet .. 475 
Panel Delivery... 450 
Quarter-Ton Pick- 

325 


Up Delivery.. 


All Prices F. O. B. 
Butler, Pa. 


Point out to them—an average of 594 
gallons of gas was used by each motorist 
in the United States during 1930. This 
is not theory but fact. The American 
Motorist’s Association vouches for it, bas- 
ing their research upon gasoline tax returns 
of 48 states. 
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‘Building B 


us Business 


With Courtesy 


(Continued from Page 3) 


on a trip. Yet, more than half of 
them failed to buy our transporta- 
tion. Why? I contend that many of 
those who walked out did so because 
of the indifference, the lack of cour- 
tesy, the poor information and 
poorer salesmanship of the ticekt 
agent who waited on them. True, 
some of them may have been shop- 
ping, and may have returned later 
to purchase a ticket, but the major- 
ity who walked out, stayed out. 

It seems a matter of no great 
importance to the average ticket 
agent when a potential passenger 
walks out. “What of it,” they say. 
’ «we can’t sell them all.” True, but 
have we, as executives in the field 
of motor transportation, ourselves 
fully realized the importance of 
even one lost passenger, and have 
we so impressed our agents? 
don’t believe we have. 

In an attempt to bring home to 
ticket agents the importance of 
making an earnest effort to close 
every sale, I have found that visu- 
alized comparisons are most effec- 
tive. I show them a drawing of a 
bus with the roof cut away. In the 
thirty-three seats are pictured four- 
teen passengers. I tell them that it 
requires the ticket money of every 
one of these fourteen passengers to 
pay the bare cost of operating the 
trip; that the company doesn’t 
make a cent unless and until the 
fifteenth—that extra and most im- 
portant passenger — boards the 
coach. I remind them of the fact 
that each passenger means approx- 
imately 2 cents per mile in revenue 
to us, and proceed to dramatize the 
explanation by pointing out that 
one such extra passenger on each 
trip operated by the Greyhound 
Lines, as applied to our 125,000,000 
bus miles per year, would mean 
additional revene to the extent of 
two and one-half million dollars. 

Having stressed the importance of 
closing each and every possible sale, 
I proceed to a discussion of sales- 
manship as applied to the sale of 
bus transportation. Particular em- 
phasis is laid on the value of culti- 
yating what I term “the three car- 
dina] virtues” of a ticket agent— 
courtesy, patience and helpfulness. 
I bring out the fact that the aver- 
age person travels only occasionally, 
that he is away, or going away, from 
home and friends, and there is 
nothing he appreciates more than 
a cordial greeting, a little helpful- 
ness in planning his itinerary, a 
sincere “thank you and I hope you 
have a nice trip.” I stress the fact 
that bus travel is new, that many 
passengers are making their first 
trip by bus and, quite naturally, 
have a lot of questions they desire 


answered. 


I urge agents to ask quesvions in | 
order to learn when the prospec- | 


tive passenger plans to leave; 
whether the destination mentioned 
is his final objective, or if he plans 
on later proceeding further; whether 
he is returning within the time 
limit allowed on our round-trip 
tickets, etc. This information ena- 
bles the agent to quickly map an 
itinerary that will land the passen- 
ger at his destination at a desirable 
time of day. It further enables the 
agent to mark in a timetable the 
exact schedule which the passenger 
will travel, to indicate thereon the 
lunch and rest stops, the connec- 
tions and stopovers, if any, and to 
map a selling argument directly ap- 
plicable to the prospective passenger 
before him. 

In making these inquiries and in 
shaping his remarks accordingly the 
agent is unobtrusively rendering 
service, being helpful, quickly and 
easily placing the prospect under 
obligation and leading up 
close of a sale. 

Instructing agents to make sug- 
gestions as to side trips, optional 
routings, etc., is not only good sales 
psychology, but results in additional 
revenue. 

For example: A _ passenger in 
Pittsourgh inquiring for transporta- 
tion to Philadelphia might easily be 
sold a side trip to Atlantic City, or 
be induced to return via Washing- 
ton, D. C. -- 

We have raised our percentage of 
round trip sales by more than 12 


to the} 





}@n air tour of dealer points. 


quote the saving in dollars and 
cents. It sounds better than merely 
saying “you save 10 per cent.” 


We ask our commission agents to 


do a certain amount of outside work, 
to distribute our schedules and our 
travel magazine, “The Highway 
Traveler,” to hotels, barber shops, 
libraries and doctors’ offices. We 
suggest that they contact personally 
or by telephone, the schools, insti- 
tutions, factories and other poten- 
tial sources of traffic. We urge them 
to request the name and address of 
persons making advance inquiries, 
especially those contemplating long 
trips, to keep a card index of these 
names, and to follow them up. 

We establish sales quotas for our 
agents, and, during the winter 
months, when traffic is naturally at 


1| 2 low ebb, we conduct a series of 


sales contests. Cash and merchan- 
dise prizes are offered for the best 
Sales records made by the several 
classes of agents. Interest in 
“breaking” the quota and in making 
a good showing in these contests is 


developed through periodic sales 
meetings. These meetings are held 
throughout our territory, ticket 


agents from a radius of fifty miles 
being invited in to some central 
point where a special] illustrated 
lecture on selling bus travel is pre- 
sented by a representative of the 
sales or traffic department. 

Following this we open the meet- 
ing to a general discussion of tariffs, 
schedules, routes and ways and 
means of developing traffic. 

In between these sales meetings 
interest and enthusiasm are main- 
tained with a series of bi-monthly 
broadsides. These mailing pieces, 
which go to all ticket agents, de- 
scribe the latest developments in the 
sales contests, list monthly winners, 
feature new ideas and methods for 
securing additional business and in 
general attempt to stimulate re- 
newed sales effort on the part of 
the agents. 

These methods have been thor- 
oughly tested throughout our sys- 
tem during the past year and have 
proved their worth to such an ex- 
tent that we plan to materially ex- 
tend our efforts along these lines. 


SPECIAL AMMCO TOOLS 
AID CONNECTING ROD 
IN ALIGNING 





Two new tools for straightening 
connecting rods have been developed 
by the Automotive Maintenance Ma- 
chinery Company, 830 West Wash- 
ington Boulevard, Chicago, Ill. One 


tool corrects twist 

rods and the other corrects bend. 
The Ammco twisting tool consists 

of two levers that are clamped with 


in connecting | 



























| 


| 
| 


thumb screws in opposing positions | 


on the connecting rod. A pressure 
screw forces the two levers apart to 
twist the rod into alignment. The 


Ammco bending tool corrects bend | UP” which aviators depend for safety 
by means of a pressure screw which | 29d which government air regulations 


is easily operated by a wrench. 
While specially developed for use 
with the new Ammco Model 
aligner, these tools are completely 
detached and can be used with any 
aligning fixture. They are sold 
separately. 
SPECIAL Ammco connecting rod 
aligning tools 


M’DARBY USES PLANE 
ON VISIT TO DEALERS 
Indianapolis, Ind., Sept. 30.—N. E 
McDarby, vice-president in charge 
of sales of the Auburn Automobile 
Company, visited Indianapolis on 
The 


| sales executive, who was flying the 


Stimson tri-motored ship now being 
used for much of Auburn’s road 
work, conferred with Edgar Updyke, 
local Auburn-Cord distributor, on 
the business situation here, and had 


per cent. through educating agents | the local distributor as his guest on 


to suggest the purchase of round 
trip tickets, 


an air trip over the central section 


We instruct agents to’ of the state, 


B| 


| 


socket support, casing reflector and 





G. E. ADDS LARGER 
HANDY FLOOD LIGHT 


A new and larger Handy flood- 
light, the Senior, designed for gen- 
eral utility floodlighting and em- 
ploying a 200-watt incandescent 


lamp, has been announced by the 
General Electric Company. Of- 
fered as a supplement to the 100- 
watt Handy floodlight projector, 
the new Senior, smaller and less 
expensive than the standard flood- 
lighting projectors, is expected to 
find new uses on farms and es- 
tates, in households, in and around 
garages, at wayside road stands and 
in other uses where light require- 
ments do not necessitate the larger, 
standard floodlighting units. Giv- 
ing double the amount of light ob- 
tained from the smaller 100-watt 
handy,-. it will fulfill requirements 
where a higher intensity of illumi- 
nation is desired. 

The new Senior weighs approxi- 
mately six pounds, measures less 
than 15 inches in height with its 
supporting stand and has a depth 
of 12% inches from the center of 
the lens to the tip of the lamp 
holder. The diameter of the special 
heat-resisting lens measures 10 
inches. A 200-watt inside-frosted 
general-service incandescent lamp, 
with a 6-inch-light center and me- 
dium screw base, is used, 

The new unit is composed of a 
sheet aluminum combination casing 
and reflector, pressed together with 
a separately drawn socket-support- 
ing cap over a supporting ring. The 
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by the pressing and beading opera- 
tion. The casing is polished inside, 
forming the specular surface for re- 
flecting purposes. 

The front lens, ten inches in di- 
ameter and of heat-resisting clear 
convex glass, is clamped against a 
gasket fitting in a groove in the 
reflector, a rolled split clamping ring 
with non-losable clamp screw at 
the bottom engaging two clamp cast- 
ings riveted to the ring. 

A rubber-covered twin-conductor 
lamp cord is woven through a rub- 
ber bushing affixed to the socket- 
supporting cap to prevent entrance 
of moisture and abrasion of the 
cord, 

Vertical and horizontal adjust- 
ments are obtained with wing nuts 
in the swivel support and base. The 
projector is finished in dark green 
baked enamel for the base, swivel 
support and casing. The clamping 
ring is aluminum lacquer sprayed 
and the clamping bolts and wing 
nuts are cadmium plated. 






















STEEL FOUNDERS ISSUE 


New York, Sept. 30.—The Steel 
Founders’ Society of America, Inc., 
has just developed and published a 
booklet entitled “Some Statistics on 
the Steel and Alloy Foundry In- 
dustry,” containing tables and 
comparisons on the production and 
equipment of steel foundries in the 
United States and Canada. 

It is reported to be the most 
reliable and up-to-date informa- 
tion of its kind, relating, as it does, 


ring are made substantially integral of the steel business. 











C. H. ROLF WILL TALK 
AT TRAFFIC SESSION 


Philadelphia, Sept. 30.—C. H. 
Rolf of the Edward G. Budd Manu- 
facturing Company is slated to ree 
port on conditions in the auto- 
motive parts and accessories field 
before the quarterly meeting of the 
Atlantic States Shippers Advisory 
Board, which will be held in this 
city tomorrow and Friday. The 
Philadelphia Traffic Club, of which 
R. S. Mawson of the J. G. Brill 
Company is president, will enter- 
tain members of the board at 
luncheon in the Bellevue-Stratford 
Hotel on October 2. 

Reports covering the basic com- 
modities will be submitted during 
the business sessions, as to the 
volume of tonnage that is expected 
to be moved by the railroads in 
this territory during the final 
quarter of this year. More than 
500 prominent industrial and rail- 
road traffic men and their execu- 
tive officers will attend, as will of- 
ficials of the American Railway 
Association and government ob- 
servers. 


CLARK APPOINTED 
BY NORWALK TIRE CoO, 
Springfield, Mass., Sept. 30.—J. W. 
Whitehead president of the Nor- 
walk Tire and Rubber Company, an- 
nounces the appointment, effective 
immediately, of Charles Clark to 
represent the company in Connect- 
icut and western Massachusetts, 
with headquarters in Hartford. Mr. 
Clark was formerly in charge of 


exclusively to the foundry branch] sales in the same territory for the 


United States Rubber Company. 








NASH TOPICS 








NASH LEADS IN NEW ORLEANS 
FOR FIRST 7 MONTHS OF 1931 


Official automobile registration reports for the first seven months 
in 1931, received by officials of The Nash Motors Company today, 
show Nash leading all other makes of cars with the exception of 
Chevrolet and Ford in the New Orleans territory. In both Pittsburgh 
and Mitwaukee available registration reports for the month of August 
show Nash in first place among all cars of its price class. 

This indication of the popular demand for the new Nash sound- 
proofed models, with their synchro-shift, silent second transmissions 
and new type of synchro-shift free wheeling, is supplemented by 
reports showing substantial increases in the deliveries of new cars in 
the ten leading market centers of the country during the week ending 
September 7. 

In these ten cities the deliveries increased 17.86 per cent over Nash 
deliveries in the same period a year ago; while in New York, Los 
Angeles, Philadelphia, Cleveland, Pittsburgh, San Francisco, Wash- 
ington, D. C. and New Orleans the deliveries of new Nash cars during 
that week were 36.24 per cent over the same period last year. 











require in all air craft motors rating 
over 40 horsepower, is one of the rea- 
sons why Captain Russell Boardman 
with Lieutenant John Polando made 
the world’s longest flight from New 
York to Turkey. 

Captain Boardman has been a Nash 
owner forseveral yearsandisa great ad- 
mirer of Nash engineering leadership. 

“It is significant that the motor 
which carried. 
Boardman 
and Polando 
more than 
5,000 miles 
across the 
ocean, has 
twin igni- 
tion,’’ says 
President 
Harold C. 
Hart, of Nash 
NewEngland 
Company. 

Because of 
TwinlIgnition 
Nash cars are 
not only more 
dependable, 
but they are 
also more 
powerful and 
more econom- 
ical, 






Boardman Prefers 
Twin Ignition in Air- 








planes—and Cars, Too 






Twin ignition, one of the factors 




















gee 









Captain Russell Boardman and Lieutenant John Polando, 
paraded about Boston accompanied by a fleet of Nash cars 
carrying the reception committee. Occupants in car, left to 
right: Capt. Russell Boardman, Mayor Curley, Lieut. Polando, 
and front left, Ahmet Mutah Bey, Turkish Ambassador. 



































Chicago’s Nash 
“Guest Car” Features 
Legion Parade 


HICAGO'S handsome, pure 

white Nash ‘Guest Car’— 
symbol of hospitality and welcome 
to the 1933 World’s Fair—led the 
record breaking Chicago contin- 
gent in the American Legion’s 
monster Detroit parade, with 
Mayor A. J. Cermak and Illinois 
Legion officials riding as guests 


of honor. 

The World’s Fair mayor, escorted by 
the crack Chicago Police Post band and 
a squadron of world war police veterans, 
appeared in theofficial Nash sedan at 
the head of the spectacular delegation 
which came to Detroit with a special 
invitation to the Legion to make Chi- 
cago its convention headquarters in 
1933, His party, supplied with official 
Nash cars during the convention, played 
a conspicuous part in the stirring rally 
of Yank veterans and began a campaign 
which is said to make certain the Le- 
gion’s choice of Chicago as its conven- 
tion city during the World’s Fair year. 

The Nash car was purchased by the 
city of Chicago recently to welcome 
distinguished guests and to extend the 
world a hearty welcome and assurance 
of Chicago's interest in the welfare of 
visitors. It was driven to Detroit by its 
regular pilot, Sgt. Robert Armstrong, 
of the police department, on Sunday, 
and used during the early days of the 
convention by Mayor Cermak and 
Legion officials, At every appearance it 
received the right of way through the 
terrific downtown congestion and was 
hailed by the enthusiastic Legionnaires 
who are looking forward to the greatest 
of all national gatherings in 1933. 

Mayor Cermak on Monday extended 
the Legion the official invitation to 
come to Chicago in 1933 and invited 
the co-operation of Detroit in the great 
1933 exposition. 





